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Silver lining

THE PHRASE “AMERICA 
sneezes and Europe catches a 
cold” could herald an omen. As 
Newton’s third law teaches us, for 
every action, there is an equal and 
opposite reaction. For the purpose 
of trying to remain relevant in my 
often wandering diatribe, the world 
works in mysterious ways; there is 
a balance – it is thanks to the laws 
of nature that things even out and 
this principle applies to the property 
market, too.

There is too high a ‘moan’ level in London’s property sector at the 
moment as it continues to be at the mercy of events and circumstances 
out of its control. In my view, estate agency is disintegrating and this 
doesn’t bode well for service if it just ends up being a numbers game. If 
we don’t watch out it won’t be long until the person to whom you speak 
on the phone – the person who takes you on viewings and eventually 
sells you your new pile of bricks – is a robot.

High service (again, in my opinion) is the only way to go. 
Being professionally equipped to navigate the market’s choppy 
waters and to think beyond today’s headlines are absolutely 
necessary skills for the person with the serious job of buying and 
selling people’s most valuable assets.

Whinging is not helping – so where are these opportunities? 
Well, in truth, there aren’t many at the moment, especially if you’re 
expecting that monster call from a headhunter. You have to look 
hard, but the opportunities are out there.  

So, let’s plot the future. There are serious reasons for people 
to buy now. Every past cycle teaches us the same lessons. When 
it’s all gone down the plughole, you buy. Prices are down and 
sellers out there who want to sell are (or at least should be) aware 
of market conditions. Interest rates have even gone beyond the 
record lows of last year. All the Europeans working here in finance 
are not going to be booted out of London and the tens of thousands 
of jobs which they occupy are not suddenly going to disappear. 
London property is as attractive as it ever was for overseas buyers, 
what with readjusted prices and exchange rate advantageous for a 
large basket of foreign currencies.

Representing clients’ properties is a privilege. We’re all 
responsible for our own PR from both company and individual 
perspectives. The silver linings are visible – we just need to look for 
them. Just like that. It’s magic!
Crayson, 10 Lambton Place, W11 2SH, 020 7221 1117, crayson.com

Despite recent political events that negatively affected the UK 
property market, nIck cRaySon, founder of crayson, urges us 
to see the positives and look towards the future of the industry

chelsea Waterfront 
powers ahead
After more than a decade of design, 
plans for the regeneration of Lots Road 
Power Station and its surroundings 
– the biggest development on the 
Thames’ north bank in more than a 
century – have been signed-off.

The eight-acre riverside enclave 
– now rebranded as Chelsea Waterfront 
– is being developed by Hutchison 
Property Group, with architecture practice Farrells running point on design.

Farrells has now completed the planning process for the major scheme, 
which straddles the Royal Borough and Hammersmith & Fulham, with section 
73 consent granted for new architecture in relation to the original 2005 
planning consent. New plans allow another 420 units (165 affordable and 
255 private) on the Kensington and Chelsea side of the site.

The original power station building is being fitted out by Formation 
Architects, while Farrells is behind two monumental glass residential towers 
which soar 37 and 25 storeys into the West London skyline, flanking the 
Victorian red-brick power station and intended to mirror the original chimneys. 
A total of 10 separate buildings (including the Power Station), three new bridges 
and two new public open squares will make up the new eight-acre quarter, with 
600m of Thames walkway being installed as part of the process. 

Gated residential scheme in the heart of 
Chelsea offered for £40m
A rare freehold slice of prime Chelsea residential investment real 
estate has come to market, as Residential Land looks to offload
Peony Court for £40m.

Bruce Ritchie’s firm invested approximately £500m in central 
London projects last year, and has ambitions to invest similar sums in 
2017. However, the company is opting to free up some capital by selling 
all 19 units in Peony Court, off Chelsea’s Park Walk, as an investment 
prospect. The private gated scheme has been fully refurbished, is fully let 
and, at £40m, represents a potential yield of 3.35%.

There are seven three- and four-bed townhouses (coming in 
at 9,313 sq ft) and 12 apartments (8,752 sq ft), all of which have 
been decked out with state-of-the-art Crestron systems, kitchens 
courtesy of Intervari, marble fixtures, and some form of outdoor space 
nestled within the development. A 1,136 sq ft retail unit (let to Tamara 
Beckwith’s The Little Black Gallery) is being included in the sale.

And there’s more: planning permission has been granted to 
create an 840 
sq ft penthouse 
apartment on the 
roof of the existing 
apartments 
overlooking 
Park Walk.

Knight Frank 
and Savills are on 
marketing duties.
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