
A look at the market with Century 21
Rumours of the impending pull back of the central London
property market seem further from the truth as each day passes.
We have been experiencing resurgence in buyers, local and
overseas, particularly in the £2-£4m range. Buyers are proving
resilient, appreciating that the underlying economy is improving
and company results are exceeding expectations on both sides of
the Atlantic. London is a global city of opportunity; it is world
capital to the finance sector, business and higher education and
offers an attractive climate for foreign investment and local
residency. As long as asking prices in prime central London do
not lose touch with reality and stock levels do not increase
substantially, the market should hold steady into the New Year.
Century 21 Sophia Elena 020 7229 1414
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New Notting Hill agency launched

Whatever you believe the property
market is likely to do in future, the
view of Nick Crayson, founder of
new agency Crayson, is imaginatively
different and positive. “Markets go
up and down – but people still need
to sell and, frankly, selling is what
Crayson is all about” says Nick.
W11 born and bred, Nick Crayson
is passionate about Notting Hill. 
“If it’s not a place you fall in love
with, there’s something wrong with
you,” he says. And if Nick can’t 
sell a Notting Hill house, then
nobody can. A graduate in
Economic History, he went into the
City but soon returned to W11 to
sell the place he loved to others.

“There has always been a gap in the agency business for a
specialist firm which knows its area intimately and can offer a
genuinely personalised service that goes beyond what people
expect an agent to do,” says Nick.

Crayson has no shop window. Nick believes that standardised
details don’t do justice to a client’s property. Instead, he has a fully
equipped office occupying a whole building in Lambton Place,
where an effective, tailored marketing programme can be planned.
Remarkably, Crayson is the only agency in the area to commission
in-depth monthly and quarterly independent research, based on
local trends. “And we have no fixed term contract,” Nick adds. “If
you don't like us – give us the boot!” Many agents might think is
unreasonable. But Nick Crayson thinks differently: “To get a price
beyond all reason, we specialise in the unreasonable.”
07595 617741; nick@crayson.com
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Is now the winter of our discontent? 
asks Thomas Wilton of Aylesford Residential
A popular notion by all accounts with the national press doing
their best to create eye-catching headlines about spending cuts
and double dip recession in addition to the visions of soup
kitchens and massive queues of unemployed workers to illustrate
the depth of the depression we were facing. Not surprisingly, all
of this has led to a slowdown in the property market. But to put
this in perspective, remember first how far the market has
bounced back, and second, we are witnessing the usual end of
year slowdown and market realignment.
Looking to the New Year, let’s not forget the City’s bonus
culture is still alive and well, and they do love the Royal
Borough of Kensington and Chelsea.
020 7727 6663; thomas.wilton@aylesfordresidential.com

D&G support Kids Company

D&G is dedicating 1 December to the extraordinary children’s

charity Kids Company. Ivor Dickinson is committed to helping

the charity fill the 14,000 food hampers they give to children

every year. “So each D&G office will spend the whole day

knocking on doors in their respective areas, quite literally

foraging for food. I reckon that everyone must at least donate

a can of baked beans for a London child. I have some very

persuasive people at D&G so I am expecting to collect literally

thousands of items of food. So please, be ready for us if you

live anywhere between Notting Hill and Balham we will be

knocking on your door on 1 December.”
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